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Item 2.02 Results of Operation and Financial Condition.

On August 15, 2024, LSI Industries Inc. (“LSI” or the “Company”) issued a press release announcing operating results for the fiscal fourth quarter and full year
ending June 30, 2024. A copy of the press release is furnished with this Form 8-K as Exhibit 99.1 and is incorporated by reference herein.

Item7.01.Regulation FD Disclosure.

On August 15, 2024, LSI is hosting a conference call for the benefit of its investors to discuss the results set forth in the press release described in Item 2.02 above.
A copy of the presentation, which is available at www.lsicorp.com, related to this conference call is attached as Exhibit 99.2 to this report and is incorporated by
reference herein.

LSI’s presentation discloses certain financial results both in accordance with generally accepted accounting principles (“GAAP”) and on a non-GAAP basis with
adjustments for certain items. LSI’s management believes that presentation of these non-GAAP financial measures and their related reconciliations are useful to
investors because the non-GAAP financial measures provide investors with a basis for comparing the results to financial results from prior periods.

Information in the presentation contains forward-looking statements regarding future events and performance of LSI. All such forward-looking statements are based
largely on LSI’s experience and perception of current conditions, trends, expected future developments and other factors, and on management’s expectations, and are
subject to risks and uncertainties that could cause actual results to differ materially, including, but not limited to, those factors described in the presentation and in
LSTI’s filings with the Securities and Exchange Commission. LSI disclaims any intention or obligation to update or revise any financial or other projections or other
forward-looking statements, whether because of new information, future events or otherwise.

The information in each of Item 2.02 and Item 7.01 of this Form 8-K and in the press release attached as Exhibit 99.1 and the presentation attached as Exhibit 99.2 is
being furnished and shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise
subject to the liabilities of that Section. The information in each of Item 2.02 and Item 7.01 of this Form 8-K and each of Exhibit 99.1 and Exhibit 99.2 shall not be
incorporated by reference in any filing (whether made before or after the date hereof) or any other document under the Securities Act of 1933, as amended, or the
Exchange Act, regardless of any general incorporation language in any such filing, except as shall be expressly set forth by specific reference in any such filing or
document.

Item9.01 Financial Statements and Exhibits.

(d) Exhibits

ExhibitNo. Description
99.1 LSI Press Release dated August 15, 2024
99.2 Conference Call Presentation

104 Cover Page Interactive Data File (embedded within the Inline XBRL document)




SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto
duly authorized.

LSI INDUSTRIES INC.
BY:/s/ James E. Galeese

James E. Galeese
Executive Vice President, Chief Financial Officer

Dated: August 15, 2024



Exhibit 99.1

LSI INDUSTRIES REPORTS FISCAL 2024 FOURTH QUARTER AND FULL-YEAR RESULTS
AND DECLARES QUARTERLY CASH DIVIDEND

CINCINNATI, August 15, 2024 — LSI Industries Inc. (Nasdaq: LYTS, “LSI” or the “Company”) a leading U.S. based manufacturer of commercial lighting and
display solutions, today reported financial results for its fiscal 2024 fourth quarter and full year ended June 30, 2024.

FISCAL 2024 FOURTH QUARTER

Net Sales $129.0 million, +4% to prior year

Net Income $5.7 million, including $1.0 million of acquisition related expense
Adj. Net Income $7.3 million or $0.24 per diluted share

EBITDA $11.9 million; Adjusted EBITDA $14.0 million or 10.9%/sales

Free Cash Flow $10.3 million

Completed acquisition of EMI Industries for $50 million cash

FISCAL 2024 FULL YEAR

Net Sales $469.6 million

Net Income $25.0 million or $0.83 per diluted share

Adjusted Net Income $28.6 million, $0.95 per diluted share

EBITDA of $45.5 million; Adjusted EBITDA $51.4 million or 11.0%/sales, +60 bps y/t/y
Free Cash Flow of $38.0 million

LSI demonstrated solid execution on its vertical market strategy during the fiscal fourth quarter, with an emphasis on higher-value, fully integrated solutions. The
Company’s fourth quarter performance reflects continuation of recent demand trends which fluctuate by vertical market.

As previously disclosed, LSI acquired EMI Industries (“EMI”) on April 18, 2024, serving to further enhance its one-stop, end-to-end integrated display solutions
offering within convenience store, grocery, and restaurant industries. LSI believes the transaction, which is immediately accretive to LSI’s adjusted earnings per
share, will provide significant commercial synergy potential through the coming years, consistent with the value creation thesis outlined within LSI’s Fast Forward
Strategy.

LSI reported net sales of $129.0 million in the quarter, including $18.1 million of partial-quarter contribution from EMI. Excluding EMI, sales declined versus the
prior-year period, due largely to continued lower demand in the grocery vertical. Lower grocery sales activity was due primarily to the proposed merger of two large
industry participants, which we have previously reported and remains under regulatory review at this time.




LSI Industries Fourth Quarter and Full Year Fiscal 2024 Results
August 15, 2024

Fourth quarter net income was $5.7 million, including $1.0 million of non-recurring EMI acquisition related expense. Adjusted net income was $7.3 million in the
fourth quarter, or $0.24 per diluted share, while Adjusted EBITDA was $14.0 million or 10.9% of net sales.

LSI generated $10.3 million of free cash flow in the fourth quarter, driven by the continued high-level conversion of earnings to cash and working capital efficiency.

For the twelve months ended June 30, 2024, LSI reported net sales of $469.6 million, or $0.95 per adjusted diluted share. For the full-year fiscal 2024, LSI delivered
appreciable margin rate expansion, reflecting a strong focus on quality of earnings. Adjusted EBITDA of $51.4 million was comparable to prior year despite lower
sales, reflecting strong operational discipline and cost controls, while the full year Adjusted EBITDA margin rate was 11.0% or 60 basis points above the prior-year
period. A reconciliation of GAAP and non-GAAP financial results is included in this press release.

Full fiscal-year free cash flow was $38.0 million, enabling the Company to reinvest throughout the year in both organic and inorganic growth initiatives. LSI exits
fiscal year 2024 with a healthy balance sheet, with a net leverage ratio of 1.0x, including the acquisition of EMI in April. As of June 30, 2024, the Company had
approximately $50 million of cash and availability under its existing credit facility.

The Company declared a regular cash dividend of $0.05 per share payable on September 3, 2024, to shareholders of record on August 26, 2024.

MANAGEMENT COMMENTARY

“The fiscal fourth quarter concludes a pivotal year for our business, as we continued to expand our vertical market capabilities, including the acquisition of EMI
Industries,” stated James A. Clark, President, and CEO of LSI. “Executing on our multi-year value-creation strategy, we have continued to develop leading positions
across growing industry verticals, strengthened relationships across key partners and channels, and further improved our quality of earnings. LSI brings an
unmatched portfolio of integrated solutions to every customer opportunity.

“Sound execution underscores our fourth quarter performance, as LSI achieved solid financial results while effectively managing an environment of fluctuating
demand levels,” continued Clark. “For the full fiscal year, we achieved adjusted EBITDA of over $51 million, approximately equal to our record prior year level,
and expanded EBITDA margin by sixty basis points to 11.0%. We generated free cash flow of over $38 million and exit the year with a strong balance sheet
including a net leverage ratio of 1.0x. Thanks to the dedication and hard work of our team, we continue to demonstrate structurally higher performance levels across
our end markets.

“The underlying demand fundamentals for our key markets remain healthy and we are positioned to achieve another year of profitable growth in fiscal 2025. Growth
is expected to resume within the grocery vertical over the coming year, and our display solutions backlog for the refueling/c-store market is strong entering fiscal
2025, reflecting multiple major customer program wins in the second half of fiscal 2024. In addition, with our recent acquisition of EMI, we are excited to offer our
customers an even broader array of complementary products and solutions, while cross-selling into both new and existing relationships. Our ability to serve the full
project lifecycle, from concept, to installation, to ongoing support, provides meaningful opportunity to capture value across each phase of the project continuum,
further strengthening our customers’ trust and confidence in LSI, and earn an increased share of business.
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“Over the last year, we’ve continued to invest in innovation, positioning us to introduce new, next generation applications within our vertical markets, ” stated Clark.
“We introduced more than twenty-five new or enhanced products in fiscal 2024, covering both the Lighting and Display Solutions segments, and have a steady
pipeline slated for launch in fiscal 2025, maintaining a product vitality rate of over 30%. Activity in Display Solutions was highlighted by the introduction of our
new refrigerated display case series of products utilizing the environmentally friendly R290 technology, which is free of ozone depleting properties. Initial shipments
began in the fourth quarter, and we are well positioned to capitalize on resumption of demand in the grocery vertical, where several large customers have publicly
stated their intent to fully convert to R290 technology.

“Additionally, we continued to strengthen our relationships with our channel partners and end customers throughout fiscal 2024. Our teams conducted a record
number of lighting training sessions at our Cincinnati headquarters and other locations last year, including personnel from our external sales agency partners,
distributors, contractors, and end users. In May, we hosted all our agency principals for a three-day conference, collaborating on growth plans for fiscal 2025 and
beyond. With over eighty executives in attendance from over forty firms, we outlined product roadmaps and new product launch schedules, and discussed sales force
requirements to be successful.

“Within the Lighting segment, we experienced generally stable demand conditions across most of our vertical markets in the fourth quarter,” stated Clark. “In fiscal
2024, sales were 4% below prior year, with LSI outperforming the broader market, capturing share in select vertical markets. Operating income for the year
increased 5% driven by the 200-basis point increase in gross margin. Recent trends continue as project quotation levels remain steady; however, the quote-to-order
conversion period remains extended, particularly for larger project activity. Construction schedule changes persist due to non-lighting supply chain issues together
with availability of skilled labor. With lighting installation occurring in the late-cycle phase of construction, we continue to incur high levels of production schedule
changes to our backlog, given changes in project timing. Pricing for project quotations remains stable and we expect that trend to continue in the first quarter of
fiscal 2025.

“Fourth quarter Display Solutions sales increased 22% versus the prior year period, including the partial quarter impact of the EMI acquisition. Sales of print and
digital graphics increased 9% in the quarter driven by the multiple, large program orders received in previous quarters. Momentum is expected to continue into fiscal
2025 and we enter the year with a strong backlog in the refueling/c-store vertical. The service and installation portion of our business realized stair-step growth in the
quarter and will be leveraged across multiple customer programs throughout fiscal 2025. While fourth quarter Display Case sales to the grocery vertical remained
soft as expected, orders were above the prior year quarter, resulting in the first year-over-year order increase in five quarters.

Clark concluded: “LSI enters fiscal 2025 well positioned to execute the next phase of our vertical market strategy. We remain encouraged by the expectations of
emerging, multi-year investment cycles across our key vertical markets; the significant commercial potential provided by our expanded products and solutions; our
strong relationships with both our channel partners and loyal end-users; the high level of talent and engagement we see across the organization; and optionality
provided by our strong, well-capitalized balance sheet. We are building a differentiated model which we are confident will deliver sustained, profitable growth over
time, while creating long-term value for our shareholders.”

Page 3 of 9




LSI Industries Fourth Quarter and Full Year Fiscal 2024 Results

August 15, 2024

FISCAL 2024 FOURTH QUARTER CONFERENCE CALL

A conference call will be held today at 11:00 A.M. ET to review the Company’s financial results and conduct a question-and-answer session.

A webcast of the conference call and accompanying presentation materials will be available in the Investor Relations section of LSI Industries’ website

at www.lsicorp.com. Individuals can also participate by teleconference dial-in. To listen to a live broadcast, go to the site at least 15 minutes prior to the scheduled
start time to register, download and install any necessary audio software.

Details of the conference call are as follows:

Domestic Live: 877-407-4018
International Live: 201-689-8471

To listen to a replay of the teleconference, which subsequently will be available through August 29, 2024:

Domestic Replay: 844-512-2921
International Replay: 412-317-6671
Conference ID: 13747859
ABOUT LSI INDUSTRIES

Headquartered in Cincinnati, LSI Industries (Nasdaq: LYTS) specializes in the creation of advanced lighting, graphics, and display solutions. The Company’s
American-made products, which include lighting, print graphics, digital graphics, refrigerated products, and custom displays, are engineered to elevate brands in
competitive markets. With a workforce of nearly 1,900 employees and 16 facilities throughout North America, LSI is dedicated to providing top-quality solutions to
its clients. Additional information about LSI is available at www.Isicorp.com.

FORWARD-LOOKING STATEMENTS

For details on the uncertainties that may cause our actual results to be materially different than those expressed in our forward-looking statements, visit
https://investors.lsicorp.com as well as our Annual Reports on Form 10-K and Quarterly Reports on Form 10-Q which contain risk factors.

INVESTOR & MEDIA CONTACT

Noel Ryan, IRC
LYTS@vallumadvisors.com
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Three Months Ended Twelve Months Ended
June 30 June 30
(Unaudited)
2024 2023 (In thousands, except per share data) 2024 2023
$ 129,007 $ 123,636 Net sales 469,638 $ 496,979
95,173 87,773 Cost of products sold 335,962 360,003
- - Restructuring/Severance costs 508 31
33,834 35,863 Gross profit 133,168 136,945
23,830 25,606 Selling and administrative costs 96,618 99,018
11 20 Severance costs 32 35
- - Consulting expense: Commercial Growth Initiatives - 864
982 = Acquisition costs 1,001 -
9,011 10,237 Operating Income 35,517 37,028
121 (72) Other (income) expense 262 15
1,003 764 Interest expense, net 2,156 3,687
7,887 9,545 Income before taxes 33,099 33,326
2,219 1,130 Income tax 8,122 7,564
$ 5,668 $ 8,415 Net income 24,977 $ 25,762
Weighted Average Common Shares Outstanding
29,256 28,471 Basic 29,049 28,127
30,245 29,680 Diluted 30,068 29,316
Earnings Per Share
$ 019 $ 0.30 Basic 086 $ 0.92
$ 019 $ 0.28 Diluted 083 $§ 0.88
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(amounts in thousands)

June 30, June 30,
2024 2023

Current assets $ 162,499 $ 149,876
Property, plant and equipment, net 32,959 25,430
Other assets 153,342 120,844
Total assets $ 348,800 $ 296,150
Current maturities of long-term debt $ 3,571 $ 3,571
Other current liabilities 75,636 70,762
Long-term debt 50,658 31,629
Other long-term liabilities 14,580 12,610
Shareholders' equity 204,355 177,578

$ 348,800 $ 296,150

Three Months Ended June 30, 2024, Results

Net sales for the three months ended June 30, 2024, were $129.0 million, up 4% from the three months ended June 30, 2023, reported net sales of $123.6 million.
Lighting Segment net sales of $65.1 million decreased 9% and Display Solutions Segment net sales of $63.9 million increased 22% from last year’s fourth quarter
net sales. Net income for the three months ended June 30, 2024, was $5.7 million, or $0.19 per share, compared to $8.4 million or $0.28 per share for the three
months ended June 30, 2023. Earnings per share represents diluted earnings per share.

Twelve Months Ended June 30, 2024, Results

Net sales for the twelve months ended June 30, 2024, were $469.6 million, down 6% from the twelve months ended June 30, 2023, reported net sales of $497.0
million. Lighting Segment net sales of $262.4 million decreased 4% and Display Solutions Segment net sales of $207.2 million decreased 7% from last year’s net
sales. Net income for the twelve months ended June 30, 2024, was $25.0 million, or $0.83 per share, compared to $25.8 million or $0.88 per share for the twelve
months ended June 30, 2023. Earnings per share represents diluted earnings per share.

Balance Sheet
The balance sheet on June 30, 2024, included current assets of $162.5 million, current liabilities of $79.2 million and working capital of $83.3 million, which
includes cash of $4.1 million. The current ratio was 2.1 to 1. The balance sheet also included shareholders’ equity of $204.4 million and long-term debt of $50.7

million. It is the Company’s priority to continuously generate sufficient cash flow, coupled with our credit facility, to adequately fund operations.
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Cash Dividend Actions

The Board of Directors declared a regular cash dividend of $0.05 per share for the fourth quarter of fiscal 2024, payable September 3, 2024, to shareholders of
record as of the close of business on August 26, 2024. The indicated annual cash dividend rate is $0.20 per share. The Board of Directors has adopted a policy
regarding dividends which provides that dividends will be determined by the Board of Directors in its discretion based upon its evaluation of earnings both on a
GAAP and non-GAAP basis, cash flow requirements, financial condition, debt levels, stock repurchases, future business developments and opportunities, and other
factors deemed relevant by the Board.

Non-GAAP Financial Measures

This press release includes adjustments to GAAP operating income, net income, and earnings per share for the three and twelve months ended June 30, 2024, and
2023. Operating income, net income, and earnings per share, which exclude the impact of long-term performance based compensation expense, commercial growth
opportunity expense, acquisition costs, and restructuring and severance costs, are non-GAAP financial measures. We exclude these items because we believe they
are not representative of the ongoing results of operations of the business. Also included in this press release are non-GAAP financial measures, including Earnings
Before Interest, Taxes, Depreciation and Amortization (EBITDA and Adjusted EBITDA), Net Debt to Adjusted EBITDA, and Free Cash Flow. We believe that
these are useful as supplemental measures in assessing the operating performance of our business. These measures are used by our management, including our chief
operating decision maker, to evaluate business results, and are frequently referenced by those who follow the Company. These non-GAAP measures may be different
from non-GAAP measures used by other companies. In addition, the non-GAAP measures are not based on any comprehensive set of accounting rules or principles.
Non-GAAP measures have limitations, in that they do not reflect all amounts associated with our results as determined in accordance with U.S. GAAP. Therefore,
these measures should be used only to evaluate our results in conjunction with corresponding GAAP measures. Below is a reconciliation of these non-GAAP
measures to net income and earnings per share reported for the periods indicated along with the calculation of EBITDA, Adjusted EBITDA, Free Cash Flow, and
Net Debt to Adjusted EBITDA.
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Three Months Ended Twelve Months Ended
June 30 June 30
(Unaudited)
2024 2023 % Change (In thousands, except per share data) 2024 2023 % Change
$ 129,007 $ 123,636 4% Net sales $ 469,638 $ 496,979 -6%
9,011 10,237 -12% Operating income as reported 35,517 37,028 -4%
Long-Term Performance Based
1,185 1,477 -20% Compensation 4,380 3,998 10%
982 - NM Acquisition costs 1,001 - NM
10 20 -50% Restructuring/Severance costs 539 66 717%
Consulting expense: Commercial Growth
- - NM Initiatives - 864 NM
$ 11,188 § 11,734 -5% Operating income as adjusted $ 41,437 $ 41,956 -1%
$ 5,668 $ 8,415 -33% Net income as reported $ 24977 $ 25,762 -3%
$ 7,278 $ 8,797 -17% Net income as adjusted $ 28,625 $ 28,997 -1%
$ 019 $ 0.28 -33% Earnings per share (diluted) as reported $ 083 § 0.88 -6%
$ 024 § 0.30 -20% Earnings per share (diluted) as adjusted $ 095 § 0.99 -4%
Three Months Ended Twelve Months Ended
June 30 June 30
2024 2023 (In thousands, except per share data) 2024 2023
Diluted Diluted Diluted Diluted
Reconciliation of net income to adjusted net
EPS EPS income EPS EPS
$ 5,668 $ 0.19 $ 8,415 § 0.28 Net income as reported $ 24977 $ 083 §$ 25,762 $ 0.88
906 0.03 771 0.03 Long-Term Performance Based Compensation 3,272 0.11 2,879 0.10
722 0.02 - - Acquisition costs 735 0.02 - -
6 - 13 - Restructuring/Severance costs 396 0.01 51 -
Consulting expense: Commercial Growth
- - - - Initiatives - - 707 0.02
Tax rate difference between reported and adjusted
24) - (402) (0.01) net income (755) (0.03) (402) (0.01)
$ 7,278 $ 024 $ 8,797 § 0.30 Net income adjusted $ 28,625 $ 095 §$ 28,997 § 0.99
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Three Months Ended (Unaudited; In thousands) Twelve Months Ended
June 30 June 30
2024 2023 % Change Net Income to Adjusted EBITDA 2024 2023 % Change
5,668 8,415 -33% Net income as reported 24,977 25,762 -3%
2,219 1,130 Income Tax 8,122 7,564
1,003 764 Interest expense, net 2,156 3,687
121 (72) Other expense (income) 262 15
$ 9,011 10,237 -12% Operating Income as reported $ 35517 $ 37,028 -4%
2,856 2,369 Depreciation and amortization 9,999 9,664
$ 11,867 12,606 -6% EBITDA $ 45,516 $ 46,692 -3%
Long-Term Performance Based
1,185 1,477 Compensation 4,380 3,998
982 - Acquisition costs 1,001 -
10 20 Restructuring/Severance costs 539 66
Consulting expense: Commercial Growth
o = Initiatives - 864
$ 14,044 14,103 0% Adjusted EBITDA $ 51,436 $ 51,620 0%
Adjusted EBITDA as a Percentage of
10.9% 11.4% Sales 11.0% 10.4%
Three Months Ended (Unaudited; In thousands) Twelve Months Ended
June 30 June 30
2024 2023 % Change Free Cash Flow 2024 2023 % Change
$ 11,096 $ 17,040 -35% Cash flow from operations $ 43393 $ 49,588 -12%
(762) (1,454) Capital expenditures (5,388) (3,208)
$ 10,334  § 15,586 -34% Free cash flow $ 38,005 $ 46,380 -18%
| Net Debt to Adjusted EBITDA Ratio | June 30,
(amounts in thousands) 2024 2023
Current Maturity of Debt $ 3,571 $ 3,571
Long-Term Debt 50,658 31,629
Total Debt $ 54,229 $ 35,200
Less: Cash (4,110) (1,828)
Net Debt $ 50,119 $ 33,372
Adjusted EBITDA - Trailing Twelve Months $ 51,436 $ 51,620
Net Debt to Adjusted EBITDA Ratio 0.97 0.65
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DISCLAIMER

Forward-Looking Statements

Thiz presentation contains forward-looking statements’—that is, statermemnts related to future events within the meaning of the Private Securities Litigation Reform Act of 1995, The
Private Securities Litigation Reform Act of 1995 provides a safe harbor for forward-looking statements. In this contesx, forward-locking statements often address our expectad future business,
financial performance, financial condition and results of operations, eftien contain words such &s "estimates,” “targets,” "anticipetes,” hopes,” “projects,” "plans,” “expects,” intends.” "believes,”
“zesks” Urmay,” “will” "zea” “should™ and sirnilar expressions and the negative versons of those words, and may be identified by the conmext in which they are used.

Such staterments whether expreszed or implied, are based upon current sxpectations of L3I and speak only as of the date made Reliance should not be placed on forward-looking
staternents because thay involve inown and unknown risks, uncertainties and other factors which may cause ectual results, pesformance or achievernents to differ materially from those
expressed or impled. Forward-looking statemnents include statements that address activites, events or developrments that LSl expects, believes or anticipates will or may occur in the future,
suich as earmings estimates (including projections and guidance) and ather predictions of financial performance. Forward - locking statements are based on LSS experience and perception
of current. conditions, trends, expected future developments and other factors it believes are apprepriate under the croumstances and are subject to numerous risks and uncertainties,
mmiary alwhich are beyornd LS1's central

Theze risks and uncertanties includs, but are not irmited to the following: the impact of competities products and ssrnces; product and ?_;Tlrsgt dernarwds. and markst acc_aP'Lanca rsks LSS
reanoe on :h..r;—jea:r.yrnanu!actumrs and suppiiers substantial changes to the refusling and convenience store and groceny markets, ‘s stock price volatility, potential costs associated
with litigadon, er proceadings and regulstony compliance; LSI's ability to develop, produce end markest quality products that mest customers’ needs; L5I's ability to adequately protect
intellectua! property;, inforrmation tech."uzq.ﬂgy zecurity threats and computsr crime reliance on customers and partner relationships; finandal difficulties experienced by customers: the

lical and s=azonal nature of our business; the adequacy of resenes and sllowances for doubtful accounts; the failure of imvestments acquisitions or acquired companies to schieve their
plans or chjectives generally; unexpected difficulties in integrating acquired businesses; the inability to effectively executs our business strategies; the ability to retain key employees,
including key employees of ecquired busineszzes; labor shortages or &n increaze in labor costs; changes in shift in product mix unfavorable economic, political, and market conditions,
including interest rate fluctuations; changes in US. trade policy; the results of asset impairment assessments; riske related to disruptions or reductions in busines operations or progoects
due to international conflicts and wars, pandemics, epidemics, widespreed health emergencies, or outbreaks of infectious diseases such as the coronavinus disease COVID-,; price increases
of materials; significant shertages of materials; shorteges in transportation; increases in fuel prices; sudden or unexpected changesin custormer creditworthiness; not recognizing all revenue
or not rece'r\-ing all custorner payrments wiite-affs ar iImpairment of capaalized costs or intangible assets in the future or restructuring costs: anti-takeover prowsions in LSI's organizational
docurments and in Ohio loe; and the other risk factors LSI describes from tire to time in SEC Tilings. There may be additienal risks of which we are not presently aware or that we currently
beligor are immatenal which could have an adverse impact on our busingess

You are cautioned to not place undue reliance ¢n these forward-looking statements LSI does not guarantee ary foravard-locking statement, and actual results may differ matenally frem
these propcted. LS undertakes na obigaton to publicly update any forward-coking statement, whether a3 a result of new information, Riture events, circumetances or otharwise.
Additional descriptions of rsks, uncertaintes and other matters can be found in cur annual reperts on Form 10-K and quarterly reports on Form 10-Q that we file with the SEC and are
incorporated herein by reference. Our public communications and other reports may contain forward-leoking projected finaneal infermation that is based on current estimates and
forecasts Actual results could differ materially.
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KEY MESSAGES

Fiscal Fourth Quarter 2024 Results

Sound execution,
quality of earnings,
acquisition of EMI
Industries
underscores Q4
performance

Focus on high-valus

applications and consistent
price discipline supports Q&
Adj. EBITDA margin of 10.9%

Results include partial guarter
impact of EMI Industries which
was acquired in April

Free cash flow generation over
£10 million in Q4, exit FY24
with net leverage of 1.0x

D204 LSl INDUSTRIES

ul

Strong commercial and operational execution
F4Q24 sales 4% above PY driven by partial
guarter impact of EMI. Comparable sales down
10% with growth in several vertical markets

offset by continued softness in grocery demand.

Q4 culminates successful year for LS] as we
continued to expand our vertical market
capabilities

Sustained earmings performance

Q4 Adj. EBITDA margin rate of 10.9% consistent
wiith full year rate of TLO%. Full year FY24 Ad).
EBITDA margin increased +60 bps versus PY,
Full year Adj. EBITDA of $51.4 million nearky
equal to FYZ3, achieved on lower sales.

solid cash flow generates strong Balance
Sheet, supporting ongoing investment

O cash flow contributed te full year cash
generation of 338 million. Met leverage of 1.0x;
total cash and availability of approximately $50
rmillicn

2O

)

W

D))

Display Solutions realized much improved Q4
book-to-bill ratio

Enter F¥25 with strong backlog in refueling/c-
store driven by large programs won in Fy24,
Grocery B-t-8in Q4% was over 10 and favorability
continued through July, suggesting resumption
in grocery demand

Lighting quote levels remain equal to PY, order
conversion peried remains lengthened
Demand levels fluctuate by market vertical.
Experiencing mare expiring/re-quoting due to
lengthened Q4-0 cycle. Our multiple price paint
offering provides customers budget options

Executing on Fast Forward value creation
initiative

Underlying demand fundamentals for our key
markets supports multi-year secular growth.
Acguisition of EMI expands portfolio of products
and solutions, and provides significant cross-
selling cppertunities to both new and existing
CUSTOMEers




CONSOLIDATED FINANCIAL RESULTS

Focus on High-Value Applications and Solid Execution Supports Quality of Earnings

Solid Q4 concludes
successful FY2024

Sales growth in refueling/C-
store, QSR and other markets

offset by the significant

disruption in Grocery vertical

demand

Achieved full year Adj. EPS of

2095 vs, 3099 PY despite
sales disruption

Full year margin rate
expansion across all Adj.
Earnings metncs

Full year Ad). EBITDA of 3514
million virtually equal ta PY

on lower sales

D204 LSl INDUSTRIES

Total Net Sales (24

81236 R0

FY4OTS YorS

Net Income (5

At
.
.. SE%
s
584 546 73
. 357 o
FraQIs FragEs

Faoortad Net |ncoma

58%

530

£258

L rc

mAdustied Met Income

54895

6l%
]
1286
5250

Operating Income (5]

MNon-GAAP Adjusted EBITDA (v

""'_‘1’ Gl
= T -
o 4.0
Fyaoos Fyaloe

1045

o ammeee

3516

FYZ3

)

== alkes




LIGHTING SEGMENT UPDATE

Demand Activity Fluctuates by Market Vertical, Pricing Remains Steady

Q4 sales impacted by
lengthened gquote-to-order
conversion period

Full year adj. gross margin
rate increased by 200 basis
points driven by price/mix
and moderating input costs

Project pricing expected to
remain stable throughout the
first half of FY25

Steady stream of new
products introduced in FY24,
and key launches scheduled
for FY25
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DISPLAY SOLUTIONS SEGMENT UPDATE

Growth Continues in Select Verticals, Offset by Ongoing Disruption in Grocery Vertical

Q4 Refueling/c-stare sales
realized double-digit growth
in Q4% and enter FY25 with
strong backlog

Grocery vertical sales
decreased in Q4, but year-
over-year orders increased for
the first time in five gquarters.
Book-to-ill improved
measurably in Q4

Full year comparable [excl.
EMI) gross margin rate flat to
PY despite sales decline

EMI projected to deliver a
solid Q1

Well positioned in Display
Solutions entering FY25
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DISCIPLINED WORKING CAPITAL MANAGEMENT

Favorable Working Capital Trends Continue; Inventory Aligned with Demand Levels

Reduced comparable
working capital {excl. EMI) by
2% in Q4 and 4% for full vear
FYZ4

Days of Working Capital and

Inventory [DIO) remain stable
reflecting solid planning and

stable supply chain

Maintain critical companent
inventory levels to capitalize
on short lead-time business

Continue 1o effectively
manage new product phase-
in/phase-out inventaory
process.
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STRONG CASH GENERATION, BALANCE SHEET DISCIPLINE

Steady Cash Flow Trend Continues; Enabled Acquisition of EMI and Capex Investments

Free cash flow $10 million in
Q4 and $38m for full year

Exit thg year with net debt of
£50 million and net leverage
ratio of 1.0x

Capex of $5.4 million in FY24,
highest level in five years

Enter FY25 with strong
balance sheet supparting
Investments in growth

Expect solid cash flow in FY25
priaritizing capital
deployment toward debt
reduction, return of capital,
and growth
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STATEMENT ON NON-GAAP FINANCIAL MEASURES

This presentation includes adjustments to CAAP gross margin, operating income, net income, and eamings per share for the relling five gquanters ending
June 20, 2024, Cross Margin, operating income, net income, and eamings per share, which exclude the impact of long-term performance-based
compensation, severance costs, restructuring costs, consulting expensss supporting commercial growth initiatives, and acquisition costs are non-CAAP
financial measures, We exclude these non-recurring items because we believe they are not representative of the ongoing results of operations of our
business. Also included in this presentation are non-GAAP financial measures, including Eamings Before Interest, Taxes, Depreciation and Amortization
[EBITDA and Adjusted EBITDA), Free Cash Flow, and Net Debt.  We believe that these are useful as supplemental measures in assessing the operating
performance of our business. These measures are used by our management, including our chief cperating decision maker, to evaluate business results and
are frequently referenced by those who follow the Company. These non-CAAP measures may be different from non-CAAP measures used by other
companies.  In addition, the non-GAAP measures are not based on any comprehensive set of accounting rules or principles. Non-CAAP measures have
limitations in that they do not reflect all amounts associated with our results as determined in accordance with US CAAP. Therefore, these measures
should be used only o evaluate cur results in conjunction with coresponding CAAP measures. Below is a reconciliation of these non-CAAP measures to

the net income and eamings per share reported for the periods indicated, along with the calculation of EBITDA, Adjusted EBITDA, Free Cash Flow, and Net
Debt.
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NON-GAAP RECONCILIATION

LSl Industries Q4 2023 Q42024 FY 23 FY 24
NetSales 123,636 128,007 496,979 469, A38
Grass Margin 35,864 33,834 136,945 133,168
Severance costs/Restructuring costs - _ 11 508
Adjusted Gross Margin 35,864 33,834 136,976 133,676
Adjusted Gross Margin % 29.0% 26.2% 27.6% 28.5%
______________________________________________________________________| |
Lighting Segment Q4 2023 042024 F¥ 23 FY 24
Met Sales TL3F7 65,055 272,451 262,413
Grass Margin 23,748 21,484 85,761 B9.026
Sevarance msﬁfﬂesﬂumﬁng to5ts - - 31 -
Adjusted Gross Margin 23,746 21,484 85,792 89,026
Adjusted Gross Margin % 33.3% 33.0% 31.9% 33.9%
Display Solutions Segment 04 2023 04 2024 FY 23 FY 24
NetSales [e] 57,259 52,912 72,578 07,776
Grass Margin 12,117 12,402 50,179 44,195
Severance costs/Restructuring costs - - - 508
Adjusted Gross Margin 12,117 12,402 50,17 44,703
Adjusted Gross Margin % 3.2% 19.8% 2.3% 216%
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NON-GAAP RECONCILIATION

L& industries
Nt Sales
Operating Income
Arquisition Costs
consulting Expe nse: Comme roial Growth Inftiatives
Sewverance costs/Restructunng costs
Long-Term Performence Based Compensation
Badjusted Operating Income
BAdjusted Dperating %
Depreciation and amortizaton
Addjus ted ERTDA
Padjs tedl EBITDA %
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04 2023 04 gaq (2] FY 24
123,636 120,007 496,979 450,638
1,237 5,000 37028 35,517
- S8z ~ 1oon
864
0 n BB 539
1,477 1185 3958 4180
T uwm ww mse e
5.5% AT R AR
2,368 2, E57 EE 9
14, 103 14, 04 51620 51,4365
11.4% 0.9 10.9% 11.0%

Lighting Segment
et Sales
Operating Income:
Severance Costy/Restructuring costs
Long-Term Performande Based Compensatian
Adjusted Operating Income:
Adjusted Operating %
Depreciation and amartization
Adjunted ERITDA
Adjusted FBITDA %

i splary Solutions Segment
et Sales
OpeEtngIncoms
Severance costs/Restructunng costs
Long-Term Performance Based Compensetion
Al led Operaling Income:
Adjusted Ciperating %
Deprecigtion and amortizstion
ljusted EBITDA
icljunibed EBITDA 3%

041023 04 024 FY 5 FY 24
7L,377 65,005 ITX 451 M5rai3
9,152 EA50 31,633 33327
20 1o =1 § 26
119 B 371 176
9,331 B, 542 0,055 31529
13.1% 13. 7% 11.8% 125%
1,311 1,223 5423 5166
10,642 5 S 7478 8 6a5
14,7 15.0 1A% 147

04123 Od W2 FY 23 FYM
52,259 63,512 2M,528 17,236
5,161 5384 4220 19969
. - 18 514
a0 135 925 ol
5,564 5,510 25,860 2477
1008 B 11.5% 10.8%
D84 1,534 3977 4480
5,518 7,004 29,857 15957
12.5% 110 13.5% 125%




NON-GAAP RECONCILIATION

Full Year |
Diluted Diluted Diluted Diluted
L51 industries 04 23 EPS 04 2029 EPS FY 23 EFS FY 24 EPS
Netincome Reparted H 845 5 028 5 5688 5 019 5 5|2 5§ 0.8 5 MI7T 5 083
Acquisition Costs 5 T2 5 002 5 - 5 - 5 735 5 002
Consulting Expense: Commercial Growth Initiatives

- - w7 (i1 ]
Severance costs/Restructuning costs

13 b - 51 - 396 001

Long-Term Performanoe Based Compensation T 0,03 905 003 2,879 (i3 1] 3272 011

Tax Rate Difference between reponed and adjusted net income (02 {0.00) [ 24) - 1402 [0uod) {755) (0.03)

Metincome Ad|usted 5 E797 5 030 5 7278 5 024 5 Be87 5 0.9 5 |65 5 054
Adjusted Net Incame % T1% 5.6 5.8% B.I%
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NON-GAAP RECONCILIATION

! Full Year I
151 Industries 04 2023 04 2024 FY23 Fr24
Mel Income Reported 8415 5,668 25,762 24,977
Incoane Tax 1,130 2,219 7,564 8,122
Interest Expense, net 764 1,003 3,687 2,156
Other expense {Inoome) (72} 121 15 262
Operating Income as Reporbed 10,237 9,011 3708 35,517
Depreciation and amortization 2,368 2,856 9,664 9,999
ERITDNA 12,606 11,867 A6, 652 45,516
Acquisition Costs - 482 = 1,001
Consulting Expense: Commerdial Growth Initiatives - - 864 -
Sevarance costs/Restructuring costs 20 10 &6 539
Long-Term Performance Based Compensation 1477 1,185 3,958 4,380
Adjusted EBITDA 14,103 14,044 51,620 51,436
Adjusted EBITDA as a percentage of Sales 11.4% 10.9% 10.4% 11.0%
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NON-GAAP RECONCILIATION

Frize Cash Flow

Cash Flow from Operations
Less: Capital Expenditures
Free Cash Flow

Met Debt Outstanding and Leverage Hatio

Total Debt

Less: Cash

MNet Debt

Adjusted EBITDA - Trailing Twerlve Menths
Net Leverage Ratio

Organic 5ales

Lighting Segment
Display Solutions segment
Total Met Sales
Less:
EMI
Tolal Organic Net Sales
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04 2023 01 2024 a2 2024 03 2024 04 2024 FY 24
17,038 10,592 9,276 12,429 11,096 43,393
{1,454] [1,393) {1,956} {1,277) {762) {5,388)
15,584 9,139 7320 11,152 10,334 3B,005

04 2023 01 2024 02 22 Q3 2024 04 2024
35,200 28,669 1,521 16,354 54,223
11,828) 12.333) (2,660} {7.173) (14,1101
33,372 25,136 13,861 9173 50,119
51,620 53,408 51,488 51,496 51,451

(11 0.5 0.4 0.2 Lo

04 2023 04 2024 % Varlance
30 65,0895 -B.8%
52,259 63,912 0%

123,636 120,007 4.3%
- 18,074
123,636 110,533 -10.3%




For Additional Questions,
Please Contact 720.778.2415

Thank you,

LSI Investor Relations




