UNITED STATES
SECURITIES AND EXCHANGE COMMISSION
WASHINGTON, DC 20549

FORM 8-K
CURRENT REPORT

Pursuant to Section 13 or 15(d) of the
Securities Exchange Act of 1934

Date of Report (Date of earliest event reported) January 25, 2024

LSI INDUSTRIES INC.
(Exact name of Registrant as Specified in its Charter)

Ohio 01-13375 31-0888951

(State or Other Jurisdiction of (Commission File Number) (IRS Employer Identification No.)
Incorporation)

10000 Alliance Road, Cincinnati, Ohio 45242
(Address of Principal Executive Offices) (Zip Code)

Registrant’s telephone number, including area code (513)_793-3200

(Former name or former address, if changed since last report.)

Check the appropriate box below if the Form 8-K filing is intended to simultaneously satisfy the filing obligation of the registrant under any of the following
provisions (see General Instruction A.2. below):

O Written communications pursuant to Rule 425 under the Securities Act (17 CFR 230.425)
| Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)
O Pre-commencement communications pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.14d-2(b))
O Pre-commencement communications pursuant to Rule 13e-4(c) under the Exchange Act (17 CFR 240.13e-4(c))

Securities registered pursuant to Section 12(b) of the Act:

Title of each class Trading Symbol(s) Name of each exchange on which registered

Common Stock, no par value LYTS NASDAQ

Indicate by check mark whether the registrant is an emerging growth company as defined in Rule 405 of the Securities Act of 1933 (17 CFR §230.405 of this
chapter) or Rule 12b-2 of the Securities Exchange Act of 1934 (17CFR §240.12b-2 of this chapter).

Emerging growth company [

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for complying with any new or
revised financial accounting standards provided pursuant to Section 13(a) of the Exchange Act [




Item 2.02 Results of Operation and Financial Condition.

On January 25, 2024, LSI Industries Inc. (“LSI” or the “Company”) issued a press release announcing operating results for the fiscal quarter ending December 31,
2023. A copy of the press release is furnished with this Form 8-K as Exhibit 99.1 and is incorporated by reference herein.

Item7.01.Regulation FD Disclosure.

On January 25, 2024, LSI is hosting a conference call for the benefit of its investors to discuss the results set forth in the press release described in Item 2.02 above. A
copy of the presentation, which is available at www.Isicorp.com, related to this conference call is attached as Exhibit 99.2 to this report and is incorporated by
reference herein.

LSTI’s presentation discloses certain financial results both in accordance with generally accepted accounting principles (“GAAP”) and on a non-GAAP basis with
adjustments for certain items. LSI’s management believes that presentation of these non-GAAP financial measures and their related reconciliations are useful to
investors because the non-GAAP financial measures provide investors with a basis for comparing the results to financial results from prior periods.

Information in the presentation contains forward-looking statements regarding future events and performance of LSI. All such forward-looking statements are based
largely on LSI’s experience and perception of current conditions, trends, expected future developments and other factors, and on management’s expectations, and are
subject to risks and uncertainties that could cause actual results to differ materially, including, but not limited to, those factors described in the presentation and in
LSTI’s filings with the Securities and Exchange Commission. LSI disclaims any intention or obligation to update or revise any financial or other projections or other
forward-looking statements, whether because of new information, future events or otherwise.

The information in each of Item 2.02 and Item 7.01 of this Form 8-K and in the press release attached as Exhibit 99.1 and the presentation attached as Exhibit 99.2 is
being furnished and shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise
subject to the liabilities of that Section. The information in each of Item 2.02 and Item 7.01 of this Form 8-K and each of Exhibit 99.1 and Exhibit 99.2 shall not be
incorporated by reference in any filing (whether made before or after the date hereof) or any other document under the Securities Act of 1933, as amended, or the
Exchange Act, regardless of any general incorporation language in any such filing, except as shall be expressly set forth by specific reference in any such filing or
document.

Item9.01 Financial Statements and Exhibits.
(d) Exhibits
ExhibitNo. Description
99.1 LST Press Release dated January 25, 2024

99.2 Conference Call Presentation
104 Cover Page Interactive Data File (embedded within the Inline XBRL document)




SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto
duly authorized.

LSTINDUSTRIES INC.
BY:/s/ James E. Galeese

James E. Galeese
Executive Vice President, Chief Financial Officer

Dated: January 25, 2024



Exhibit 99.1

LSI INDUSTRIES REPORTS FISCAL 2024 SECOND QUARTER RESULTS
AND DECLARES QUARTERLY CASH DIVIDEND

CINCINNATI, January 25, 2024 — LSI Industries Inc. (Nasdaq: LYTS, “LSI” or the “Company”) a leading U.S. based manufacturer of commercial lighting and
display solutions, today reported financial results for the fiscal 2024 second quarter ended December 31, 2023.

FISCAL 2024 SECOND QUARTER

Net Sales of $109.0 million

Net Income of $5.9 million, or $0.20 per diluted share

Adjusted Net Income of $6.4 million, or $0.21 per diluted share

EBITDA of $10.2 million; Adjusted EBITDA $11.1 million or 10.1%/sales
Gross Margin rate increased 240 bps y/y

Free Cash Flow of $7.3 million, or approximately $44 million on a TTM basis
Ratio of net debt to TTM Adjusted EBITDA of 0.4x

Total Orders increased 10% y/y with growth in both reporting segments

During the fiscal 2024 second quarter, LSI increased market share across multiple, high-value vertical markets, consistent with the ongoing focus on quality of
earnings, while effectively managing a temporary pause in project demand within its grocery vertical related to the pending merger of two large industry participants.

LSI reported net income of $5.9 million, or $0.20 per diluted share, on sales of $109.0 million in the second quarter. Adjusted gross profit margin increased 240 basis
points to 29.0% over the prior-year period, driven by a higher-value sales mix, focused price discipline, and strong cost control. The Company reported Adjusted
EBITDA of $11.1 million for the quarter, delivering an Adjusted EBITDA margin rate of 10.1%, equal to the prior year quarter.

The Company generated free cash flow of $7.3 million in the second quarter, or nearly $44.0 million on a trailing twelve-month basis. Given continued strength in
cash generation, LSI reduced its ratio of net debt to trailing twelve-month Adjusted EBITDA to 0.4x from 1.3x in the prior-year period. At the end of the second
quarter, LSI had cash and availability on its credit facility totaling $103 million.

The Company declared a regular cash dividend of $0.05 per share payable on February 13, 2024, to sharcholders of record on February 5, 2024.




LSI Industries Fiscal 2024 Second Quarter Results
January 25, 2024

MANAGEMENT COMMENTARY

James A. Clark, President and Chief Executive Officer commented, “LSI delivered solid second quarter results, a performance that reflects the durability of our
vertical market strategy, together with a proven ability to drive sustained margin expansion and profitability through the cycle. We continued to execute at a high-level
while effectively navigating the transitory disruption in grocery market project activity, due to the pending merger of two large industry participants. LSI remains well-
positioned to capitalize on an expected acceleration in project activity as market conditions normalize.

“During the last twelve months, we’ve generated nearly $44 million in free cash flow, including more than $7 million in the second quarter, positioning us to support
further reduction in net debt, strategic investments in organic growth, and a robust return of capital program,* continued Clark. “Since acquiring JSI in calendar year
2021, we’ve reduced our net leverage ratio from 3.2x to 0.4x, consistent with a focus on capital discipline and balance sheet flexibility.

“As outlined within our Fast Forward growth strategy, our teams remain highly focused on increasing the volume of LSI content and related solutions per customer
through targeted cross-selling initiatives. In the second quarter, our cross-selling initiative positioned LSI to secure refrigerated display case project wins with two
national refueling/c-store chains that currently use our lighting solutions. Each program represents multi-million-dollar sales on an annual basis. In both the QSR and
Grocery verticals we have secured customer projects to provide indoor and outdoor lighting, in addition to existing display case and print graphics activity. Moving
forward, we have a significant volume of additional cross-selling proposals currently under review, as customers continue to recognize the value of our comprehensive
offering of products and services.

“We remain highly encouraged by the strong multi-year demand outlook within our key verticals, particularly the c-store and grocery verticals. Recently, the nation’s
largest c-store chain committed to growing its sale of fresh food and proprietary beverages from 24% of its revenue to more than 34% of revenue over the next three
years, while the second largest c-store chain has announced plans to increase fresh food revenue by a compounded annual growth rate of 10% over the next five years.
In recent years, LSI has developed industry-leading products and solutions specifically designed to address the unique lighting, graphics and refrigeration solutions
required for a larger, more upscale c-store environment, positioning us to successfully capitalize on upcoming customer investments in their premium, hot and cold
fresh food offerings.

“While the pending FTC approval of the proposed merger of the second and third-largest grocery chains in the United States has led to a temporary slowing of project
activity within our grocery vertical, we’ve used this time to position our business to support an expected return to normal demand levels, the majority of which we
expect will occur regardless of the FTC ruling. For example, we recently completed the relocation to our new, larger display case manufacturing facility, which
provides the additional production capacity to support an expected ongoing increase in demand levels. In addition, we received final regulatory approval on our new
refrigerated display case line which utilizes the environmentally friendly R-290 technology. We shipped our first unit last week, and several customers have indicated
their intent to fully convert to the R-290 range of products beginning this calendar year. We expect overall grocery demand to begin increasing in the fiscal third
quarter and accelerate throughout the fiscal fourth quarter and into fiscal 2025.
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“Within our Lighting segment, orders for the quarter were 10% above prior year, and quotation volumes in key verticals remain healthy. On a consolidated basis,
second quarter sales were $45.7 million or 3% below strong prior year levels, while operating income increased 28% in the period. Segment adjusted gross margin rate
improved 440 basis points to 35.0%, our highest rate in over a decade. The improved gross margin rate was driven by multiple factors, including stable pricing, higher-
value sales mix, and ongoing cost and operational improvements.

“In the quarter, LSI was selected as the lighting supplier to a high-end luxury automotive brand. Our team worked closely with the automotive customer on developing
proprietary lighting specifications to support the customer experience requirements of their dealership environments. This win is an example of our focus on higher-
value vertical market applications where our products and solutions represent an essential part of our customers value proposition to their customers.

“Within our Display Solutions segment, second quarter performance was unfavorably impacted by the previously mentioned delay in grocery vertical spending. Other
vertical markets continue to be active. For example, within our refueling vertical, LSI was recently awarded a large renovation program by a national oil company that
includes 1325 sites across the United States. LSI will be the “turnkey provider” for this program, managing site planning, product fulfillment, and installation. This
win follows the other major programs awarded in the first quarter, including the 7,500 site, 3.5-year program for another large global oil company, as well as
international expansion programs in five Central American countries. In addition, QSR delivered a strong quarter, as sales increased significantly compared to the
prior year, and pilot activity with several chains continues.

Clark concluded, “Our solid second quarter performance demonstrates the benefits of building strong market positions in multiple, high-value vertical markets, further
strengthening relationships with customers and partners, combined with a disciplined approach to capital allocation. Given the positive underlying growth trends for

our key verticals, together with our focus on strategic execution as outlined within our Fast Forward plan, our team is well-positioned to drive long-term value for our
shareholders.”

FISCAL 2024 SECOND QUARTER CONFERENCE CALL

A conference call will be held today at 11:00 A.M. ET to review the Company’s financial results and conduct a question-and-answer session.

A webcast of the conference call and accompanying presentation materials will be available in the Investor Relations section of LSI Industries’ website
at www.lsicorp.com. Individuals can also participate by teleconference dial-in. To listen to a live broadcast, go to the site at least 15 minutes prior to the scheduled

start time to register, download and install any necessary audio software.
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Details of the conference call are as follows:

Domestic Live: 877-407-4018
International Live: 201-689-8471

To listen to a replay of the teleconference, which subsequently will be available through February 8, 2024:

Domestic Replay: 844-512-2921

International Replay: 412-317-6671

Conference ID: 13743769

ABOUT LSI INDUSTRIES

Headquartered in Cincinnati, LSI Industries (Nasdaq: LYTS) specializes in the creation of advanced lighting, graphics, and display solutions. The company's
American-made products, which include lighting, print graphics, digital graphics, refrigerated, and custom displays, are engineered to elevate brands in competitive
markets. With a workforce of nearly 1,600 employees and 11 facilities throughout North America, LSI is dedicated to providing top-quality solutions to its customers.
Additional information about LSI is available at www.lsicorp.com.

FORWARD-LOOKING STATEMENTS

For details on the uncertainties that may cause our actual results to be materially different than those expressed in our forward-looking statements, visit
https://investors.Isicorp.com as well as our Annual Reports on Form 10-K and Quarterly Reports on Form 10-Q which contain risk factors.

INVESTOR & MEDIA CONTACT
Noel Ryan, IRC
720.778.2415

LYTS@vallumadvisors.com
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Three Months Ended Six Months Ended
December 31 December 31
(Unaudited)
2023 2022 % Change  (In thousands, except per share data) 2023 2022 % Change
$ 109,005 $ 128,804 -15% Net sales $ 232,446 $ 255,873 9%
7,819 9,038 -13%  Operating income as reported 18,847 19,059 -1%
Long-Term Performance Based
849 1,002 Compensation 2,174 1,553
Consulting expense: Commercial
- 486 Growth Initiatives 19 789
Severance costs and Restructuring
35 33 costs 388 46
$ 8,703 $ 10,559 -18%  Operating income as adjusted $ 21,428 $ 21,447 0%
$ 5,906 $ 6,417 -8% Net income as reported S 13,934 $ 12,678 10%
$ 6,364 $ 7,627 -17% Net income as adjusted $ 15,104 $ 14,704 3%
Earnings per share (diluted) as
$ 020 $ 0.22 -11% reported $ 047 $ 0.44 6%
Earnings per share (diluted) as
$ 021 $§ 0.26 -19% adjusted $ 050 $ 0.51 -1%
(amounts in thousands)
December 31 June 30,
2023 2023
Working capital $ 75,839 $ 73,314
Total assets $ 287,548 $ 296,150
Long-term debt $ 17,950 $ 31,629
Other long-term liabilities $ 11,110 $ 10,380
Shareholders' equity $ 192,934 $ 177,578

Three Months Ended December 31, 2023, Results

Net sales for the three months ended December 31, 2023, were $109.0 million, down 15% from the three months ended December 31, 2022, net sales of $128.8

million. Lighting Segment net sales of $64.8 million decreased 3% and Display Solutions Segment net sales of $44.2 million decreased 29% from last year’s second
quarter net sales. Net income for the three months ended December 31, 2023, was $5.9 million, or $0.20 per share, compared to $6.4 million or $0.22 per share for the
three months ended December 31, 2022. Earnings per share represents diluted earnings per share.

Six Months Ended December 31, 2023, Results

Net sales for the six months ended December 31, 2023, were $232.4 million, down 9% from the six months ended December 31, 2022, net sales of $255.9 million.
Lighting Segment net sales of $132.4 million decreased 1% and Display Solutions Segment net sales of $100.0 million decreased 18% from last year’s net sales. Net
income for the six months ended December 31, 2023, was $13.9 million, or $0.47 per share, compared to $12.7 million or $0.44 per share for the six months ended
December 31, 2022. Earnings per share represents diluted earnings per share.

Page 5 of 9




LSI Industries Fiscal 2024 Second Quarter Results
January 25, 2024

Balance Sheet

The balance sheet at December 31, 2023, included current assets of $141.4 million, current liabilities of $65.6 million and working capital of $75.8 million, which
includes cash of $2.7 million. The current ratio was 2.2 to 1. The balance sheet also included shareholders’ equity of $192.9 million and long-term debt of $18.0
million. It is the Company’s priority to continuously generate sufficient cash flow, coupled with an approved credit facility, to adequately fund operations.

Cash Dividend Actions

The Board of Directors declared a regular quarterly cash dividend of $0.05 per share in connection with the second quarter of fiscal 2024, payable February 13, 2024,
to shareholders of record as of the close of business on February 5, 2024. The indicated annual cash dividend rate is $0.20 per share. The Board of Directors has
adopted a policy regarding dividends which provides that dividends will be determined by the Board of Directors in its discretion based upon its evaluation of earnings
both on a GAAP and non-GAAP basis, cash flow requirements, financial condition, debt levels, stock repurchases, future business developments and opportunities,
and other factors deemed relevant by the Board.

Non-GAAP Financial Measures

This press release includes adjustments to GAAP operating income, net income, and earnings per share for the three and six months ended December 31, 2023, and
2022. Operating income, net income, and earnings per share, which exclude the impact of long-term performance based compensation expense, commercial growth
initiative expense, and severance and restructuring costs, are non-GAAP financial measures. We exclude these items because we believe they are not representative of
the ongoing results of operations of the business. Also included in this press release are non-GAAP financial measures, including Earnings Before Interest, Taxes,
Depreciation and Amortization (EBITDA) and before long-term performance based compensation expense, commercial growth initiative expense, and severance and
restructuring expense (Adjusted EBITDA), and Free Cash Flow. We believe that these are useful as supplemental measures in assessing the operating performance of
our business. These measures are used by our management, including our chief operating decision maker, to evaluate business results, and are frequently referenced by
those who follow the Company. These non-GAAP measures may be different from non-GAAP measures used by other companies. In addition, the non-GAAP
measures are not based on any comprehensive set of accounting rules or principles. Non-GAAP measures have limitations, in that they do not reflect all amounts
associated with our results as determined in accordance with U.S. GAAP. Therefore, these measures should be used only to evaluate our results in conjunction with
corresponding GAAP measures. Below is a reconciliation of these non-GAAP measures to net income and earnings per share reported for the periods indicated along
with the calculation of EBITDA, Adjusted EBITDA, Free Cash Flow, and Net Debt to Adjusted EBITDA
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Three Months Ended Six Months Ended
December 31 December 31
2023 2022 (In thousands, except per share data) 2023 2022
Diluted Diluted Diluted Diluted
EPS EPS Reconciliation of net income to adjusted net income EPS EPS
$ 5906 S 020 $ 6417 $ 0.22 Net income as reported $ 13,934 $ 047 $ 12,678 $ 0.44
625 0.02 785 0.03 Long-Term Performance Based Compensation 1,599 $§ 0.05 1,341 0.05
- - 399 0.01 Consulting expense: Commercial Growth Initiatives 13 - 647 0.02
34 - 26 - Severance costs and Restructuring costs 290 $ 0.01 38 -
Tax rate difference between reported and adjusted
(201) (0.01) - - net income (732) $ (0.03) - -
$ 6364 $ 021 S$ 7,627 S$§ 0.26 Net income adjusted $ 15104 $ 050 §$ 14,704 $ 0.51
Three Months Ended Six Months Ended
December 31 (Unaudited; In thousands) December 31
2023 2022 % Change |  Net Income to Adjusted EBITDA | 2023 2022 % Change
$ 5906 $ 6,417 Net Income as reported $ 13,934 $ 12,678
1,489 1,418 Income Tax 3,827 4,177
453 1,258 Interest Expense, net 1,019 2,046
29 (59 Other expense (income) 67 158
$ 7819 § 9,038 -13% Operating Income as reported $ 18,847 $ 19,059 -1%
2,357 2,419 Depreciation and amortization 4,728 4,840
$ 10,176  $ 11,457 -11% EBITDA $ 23,575 $ 23,899 -1%
Long-Term Performance Based
849 1,002 Compensation 2,174 1,553
Consulting expense: Commercial Growth
- 486 Initiatives 19 789
35 33 Severance costs and Restructuring costs 388 46
$ 11,060 $ 12,978 -15% Adjusted EBITDA $ 26,156 $ 26,287 0%
10.1% 10.1% Adjusted EBITDA as a percentage of Sales 11.3% 10.3%
Three Months Ended Six Months Ended
December 31 (Unaudited; In thousands) December 31
2023 2022 % Change | Free Cash Flow | 2023 2022 % Change
$ 9,276 $ 9,481 NM Cash flow from operations $ 19,868 $ 20,064 NM
(1,956) (561) Capital expenditures (3,349) 9949
$ 7,320 $ 8,920 NM Free cash flow $ 16,519 $ 19,070 NM
| Net Debt to Adjusted EBITDA Ratio | December 31
(amounts in thousands) 2023 2022
Current Maturity of Debt $ 3571 $ 3,571
Long-Term Debt 17,950 59,250
Total Debt $ 21,521  $ 62,821
Less: Cash (2,660) (2,765)
Net Debt $ 18,861 $ 60,056
Adjusted EBITDA - Trailing Twelve Months $ 51,489 §$ 45,387
Net Debt to Adjusted EBITDA Ratio 0.4 1.3
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Three Months Ended Six Months Ended
December 31 (Unaudited) December 31
2023 2022 (In thousands, except per share data) 2023 2022
$ 109,005 128,804 Net sales 232,446 $ 255,873
77,438 94,646 Cost of products sold 163,943 186,964
31 18 Severance costs and Restructuring costs 378 31
31,536 34,140 Gross profit 68,125 68,878
4 15 Severance costs and Restructuring costs 10 15
- 486 Consulting expense: Commercial Growth Initiatives 19 789
23,713 24,601 Selling and administrative costs 49,249 49,015
7,819 9,038 Operating Income 18,847 19,059
29) (55) Other (income) expense 67 158
453 1,258 Interest expense, net 1,019 2,046
7,395 7,835 Income before taxes 17,761 16,855
1,489 1,418 Income tax 3,827 4,177
$ 5,906 6,417 Net income 13,934 § 12,678
Weighted Average Common Shares Outstanding
29,024 28,078 Basic 28,890 27,874
30,043 29,204 Diluted 29,949 28,766
Earnings Per Share

$ 0.20 0.23 Basic 048 $ 0.45
$ 0.20 0.22 Diluted 047 $ 0.44
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(amounts in thousands)

Decmber 31 June 30,
2023 2023

Current assets $ 141,393 $ 149,876
Property, plant and equipment, net 26,232 25,431
Other assets 119,923 120,842
Total assets $ 287,548 $ 296,149
Current maturities of long-term debt $ 3,571 $ 3,571
Other current liabilities 61,983 72,991
Long-term debt 17,950 31,629
Other long-term liabilities 11,110 10,380
Shareholders' equity 192,934 177,578

$ 287,548 $ 296,149
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DISCLAIMER

Forward-Looking Statements

This presentation containg “forward-lkboking statements™—that is statements related to future events within the meaning of the Private Securities Litigation Reformn Act of 1995 The
Private Securities Litigation Reform Act of provides a safe harbor for forward-looking statements In this contet, forward-looking statemnents often address our expected future business,
financial performance, financial condition and results of operations, often contain words such as “estimates,” "targets” "anticipates. “projects” “plans” "expects” “ntends.” "believes,
“seaks” “may,” “will " "see.” "should” and similar expressons and the negative versions ofthose words, and may be wentified by the contet in which they are used.

Such statemnents, whether expressed or implied, are based upon current expectations of LSI and speak only as of the date made. Reliance should mot be placed on forward-looking
statements because they involve knewn and unknown risks, uncertainties and other factors which may cause actual results, performance or achievements to differ materially from thoss
expressed or implied. Forward-looking statements include statements that address activities, events or developments that LSI expects, befieves or anticipates will or may occur in the future,
zuch as earnings estimates (including projections and guidance] and other predictions of financial performance Forward-looking statements are bazed on LSI's experience and perception
of current conditions, trends, expected future developments and other factors it believes are appropriate under the circumnstances and are subject to numerows risks and uncertainties,
rany of which are beyend LSI's contral.

These risks and uncertainties include, but are not limited to the following: the impact of competitive products and services; product and pricing demands, and market ace nce rishs; LSI's
reliance on third-party manufacturers and suppliers; substantial chanqgs to the refueling and convenience store and grocery markets, LSI's Stock price volatility, ?otm-a costs amociated
with litig %, GUher pr dings and regulatory compliance; LS ablity to develop, produce and market quality products That meet customens’ needs: LSI's ability to adequately protect
intellectual property: informaton technology sécurity threats and computer crime; reliance on custormers and partner relationships: financial difficulties experiericed by customers: the

chcal and seasonal nature of our business the a-deqwcy of reserves and allowances for doubtful aD.‘.Bunl§ the failure of investments, acquistions or acquired companes to achieve their

ans or objectives generally; unexpected difficulties in integrating acquired businesses; the inability to tively execute our business strategies; the ability to retain key employees,
including key employees of acquired businesses; labor shortages or an increaze in labor costs; changes in shift in product mic unfavorable economic, political, and market conditions,
including interest rate fluctuations; changes in U.% trade pelicy; the results of aset impairment assesaments; risks related 1o disruptions or reductions im business operations or prospects
due to international conflicts and wars, pandemics, epidemics, widespread health emar&mn:s. or putbreaks of infectious diseases such as the coronavirus disease COVID-1S; price INCrEases
of materials: significant shortages of materials shortages in trantporation; increases in fuel prices; sudden or unexpected changes in customer creditworthingss not rq-:l:gsrlh:mg all revenue
or not receiving all customer payments: write-offs or impairment of capitalized costs or intangible assets in the future or restructuring costs; anti-takeover provisions in LSI's organizational
decuments and in Ohio law, and the other risk factors LS describes from time to time in SEC lings. There may e additional risks of which we are not présently aeare or that we currently
believe areimmaterial which could have an adverse impact.on our business.

You are cautioned to not place undue reliance on thess forward-locking statements. LS| does not guarantee any forward-loking statement, and actual results may differ materially from
those projected. LS| undertakes no obligation 1o publicly update any forward-locking statement, whether as a result of new information, future events, circumstances or otherwise,
Additional descriptions of risks, uncertainties and othes matters can be found in our annual reports on Form 10-K and quarterly reports on Form 10-0Q that we file with the SEC and are
incerporated herein by reference. Qur public communications and other reports may contain forward-looking projected financial information that is based on current estimates and
forecasts Actual results could differ materially.
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KEY MESSAGES

Fiscal Second Quarter 2024 Results

ul

Continue to advance
vertical market

strategy; effectively
managed pause in

grocery projects

Continue to achieve winsin
Refueling/C-Store vertical,
significantly increasing backlog

Ongeing quality of earnings focus
generated +240 bps increase in
aross margin and double-digit
EBITDA

Cross-selling initiatives taking
major step forward with two key
awards

Strong free cash flow supports
further net leverage reduction to
0.4x
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o

Focused Strategy Execution

F20Q24 sales15% below PY asexpected, dueto
Display Sclutions project timing; despite sales
decline, maintained Adjusted EBITDA margin
flat with PY, delivered strong free cash
generation and profitability, and continued to
reduce net leverage to multi-year lows

Maintained Healthy Margin Realization
Adjusted Gross margin rate +240 bps iy to
29.0%; Adj. EBITDA margin rate flat y/y at 100%;
adjusted net rnargin near flat vy at 5.8%

Improved Balance Sheet Optionality

Reduced total net debt cutstanding by $41
million on an TTM basis; as of 12/31/23, Net
leverage of 0.4x; total cash and credit availability
of 103 million as of 12/21/23

Lighting Segment Update

Sales cutperformed the market, segment gross
rmargin rate increased +440 bps vy to 35,0%, the
highest in more than a decade; strong quote
activity entering F3Q24

Display Solutions Segment Update
Significant y/y decline in segment sales due to
expected, temporary pause in grogery vertical
Custormer project activity;

Significant New Business Wins
C-store/re-fueling order activity remains favorable,
highlighted by new remodel win with a naticnal oil
company for 1325 sites, continue to drive increasad
share through targeted cress-selling initiatives

Solid Free Cash Flow Generation

Cenerated S44 million in TTM free cash flow
through the end of F2Q24; LTM FCF conversion
was 85% of LTM Adjusted EBITDA

Executing on Fast Forward Value Creation
Initiative

QOvwer the next five years, LSl intends to deliver
more than 60% net sales growth; more than 100%
Adjusted EBITDA grewth; and at least 250 basis
points of Adjusted EBITDA margin expansion




CONSOLIDATED FINANCIAL RESULTS

Continued focus on quality of earnings, price discipline and stable margin realization

Total Net Sales (5 Operating Income (2
Delivered stable
margin realization, s = S .
sustained profitability, it

despite sales decline

Solid perfermance in Lighting

offset by anticipated disruption in
Display Solutions, given transitory
pause in grocery vertical demand Eaci23 Ea0124

Lighting demand rermains active, Net Income (5] Mon-GAAP Adjusted EBITDA (3
driven by high volume of smaller
projects; Display Solutions
demand impacted by pending e e e 101% 10.1%
merger of two large grocery 6 1% o
chains

o0 6.4

Strategic focus on guality of
earnings; maintaining price
discipling

F20Q24 order +10% versus prior- Fepared NetIncome mAGuzted NetIncame - Adl £ e e Aicted EBITOA & % Sales
year period, F2Q24 backlog higher
than F1Q24 levels

2024 LSl INDUSTRIES




LIGHTING SEGMENT UPDATE @

Improved Sales Mix, Price Discipline, Cost Control Supports Significant Margin Expansion

Lighting Segment Sales |5 Lighting Segment Adj. Gross Margin (5.
Sales outperformed the 35.0%
broader non-resi market e | At
driven by continued healthy 668 tess O huemngr T

activity in keyverticals

Segment gross margin rate
improved 440 basis points to
35.0%, the highest rate In
more than a decade;
Multiple factors contributing —_— o == SGENT Gross Profita
to the improvement

Recentlyselected asthe Lighting Segment Adj. Operating Income (51 Lighting Segment Adjusted EBITDA [~
lighting supplier to an ultra- 13.6% 15.6%
high-end automotive brand 1035 i dme e AT —— cnemmemeen

to support dealership s AR sn T e -

environments &89

Project quotation levels are
steady entering F30Q24;
Quoteforder conversion
period remains erratic

2024 LSl INDUSTRIES 5




DISPLAY SOLUTIONS SEGMENT UPDATE

Transitional Quarter Impacted by Grocery Industry “Pause” in New Project Activity

Performance was unfavorably
impacted by the previously
mentioned pause in grocery
vertical spending

Usad “pause” to prepare for return
to normal dermand levels. New
display case mfg. facility fully
operational; received UL approval
for new R-2290 product.  First unit
shipped in Jan 2024

Recently awarded a large
rencwvation program by a national
oil company for 1325 sites; LSI will
be turnkey provider

Underlying trends in key Display
Solutions verticals remain positive,
we continue to strengthen our
solution set to generate future
growth

2024 LSl INDUSTRIES

Display Solutions Segment Sales |3

F223 202

Display Solutions Segment Adj. Op. Income |3

Display Selutions Segment Adj. Gross Margin ()

227%
W s 20m%

§13.7

83




DISCIPLINED WORKING CAPITAL MANAGEMENT
Highly Focused on Driving Sustained Capital Efficiency

Total Working Capital (2

Working capital declined 13%
vs. PY, driven by Y/¥ and
sequential decline in product
inventories

Aligning inventory levels with
current demand conditions;
anticipate inventory to
increase modestly in the

second half of fiscal 2024 to Fa023 F3Q23 F4Q23 Fig24 F2024
support seasonal construction
activity Total Inventory (5

Remain highly focused on
working capital efficiency,
consistent with focus on stable
free cash generation

£2024 LSl INDUSTRIES




STRONG CASH GENERATION, BALANCE SHEET DISCIPLINE @

Nearly $44 Million in TTM Free Cash Generation Brings Net Leverage to 0.4x

Free Cash Flow (i)
During last 12 months, free G

cash flow generat_ion of ~$44 G 3.8
million, representing 85% &304
free cash flow conversion (as =
% of TTM Adjusted EBITDA) .
9 17 9.2 k-
During last 12 months, - s

Reduced net debt
outstanding by $41 million; e
net leverage declined from Frae Cash Fow inQuarter  ETTM Free Cash F
13x to 0.4x

Remain focused on further
debt reduction, return of
capital initiatives and $50.1
opportunistic growth
investments, including
strategic acquisitions

)
@
2

Met Leverage
T1.0x

et Lever
tae Met Leverage
0.6x
05x
Fraw cosh fow [FOF) defined oz cash fiow from aperating ootivties s copltol supenditunes
) N Rep SHRRT 5 Al BB Shised By treling DAtk Adiasted EBITDA

2024 LSl INDUSTRIES B




o

APPENDIX




STATEMENT ON NON-GAAP FINANCIAL MEASURES

This presentation includes adjustments to CAAP cperating income, net income, and earnings per share for the three months ended December 31, 2023, and
2022, Gross Margin, operating income, net income, and earnings per share, which exclude the impact of long-term performance-based compensation,
SEVEerance costs, restructuring costs, and consulting expenses supparting commercial growth initiatives, are non-CAAP financial measures, We exclude
these non-recurring items because we believe they are not representative of the ongeing results of operations of our business. Also included in this
presentation are non-CAAP financial measures, including Earnings Before Interest, Taxes, Depreciation and Amortization (EBITDA and Adjusted EBITDA),
Free Cash Flow, and Net Debt. We believe that these are useful as supplemental measures in assessing the operating performance of our business, These
measures are used by our management, including our chief operating decision maker, to evaluate business results and are frequently referenced by those
who follow the Company. These non-GAAP measures may be different from non-CAAP measures used by other companies. In addition, the non-CAAP
measures are not based on any comprehensive set of accounting rules or principles. Non-GAAP measures have limitations in that they do not reflect all
amounts associated with our results as determined in accordance with U5 CAAP. Therefore, these measures should be used only to evaluate our results in
canjunction with corresponding GAAP measures. Below is a reconciliation of these non-CAAP measures to the net income and earnings per share reported
for the periods indicated, along with the calculation of EBITDA, Adjusted EBITDA, Free Cash Flow, and Net Debt.

©2024 L5l INDUSTRIES
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Non-GAAP RECONCILIATION

LS Industries _ 201 cAMDI Q42003 QI4 Q22004 Lighting Segmem QIS QING  HNE3 Q1AM QINN
Net Sales [a) LA UTAH0 121636 123441 108006 NerSaes[a) 66,88 66,77 71,377 67,541 64,796
Operating Income 5058 M 10 11028 781 Operating Income 6,755 5,529 5182 8753 8857
Consulting Expénse: Commerdial Growth Initiatives 455 -] - bC] - Severmncecosts/Resructuing wss 8 - 0 = C
Strverance costs Restructruing coats el .1 353 ES] Long-Term Performance Based Compesaaon 113 a7 119 2 [43)
Lorg-Tarm Parf Basad Comp L1002 ] 1477 L35 848 i o ¢ Incame [3 [=13 9331 BB B.BIR
Adjusted Gperating Incoms [b] 10,5% &7 1L7H 1275 B8 Depreciation and amortization 1381 1344 1311 1,308 122
Ds:praciation and amortization 1415 A48 FEC] FEFT FEL Adjusted EBITDA [b) [ 7,500 10642 10,151 10,110
Adjusted EBITDA [} 1397 1L mim 1 1 Adjusted EBITDAMangin % [t / [8) 124% 9% 143 1a0% L%

Opamting Margn % [b] / [a] 21N 5% 5% 10.3% 0%

Adjuste d EBITDA Madgin % [c] / [a] 10:1% 36% 11.85% 125 B ey Solutions Segment MAN  QINE  GANES Q1M GRNM
NetSales[c] B1.571 50.7%2 52159 55,800 24 09
Operating Income 7.761 5,501 5151 7319 3,302
Savermncecosts Regructiing coms. 15 - 353 31
Lorg-Term Performance Basad Compensation 18 Pl 483 305 i
Adjusmted Operating Income 1.562 5722 5554 7,581 3,609
Depreciation and amortization 97% 1,05 S84 976 568
Adjusted EBITDA [d) B335 [ 6638 [T 4,597
Adjusted EBITDA Margin % (o] / [£] la4% LR 12.7% 159% 04%

Corporate Segment. MABE  QINB NI Q1M Q2HM
Opersting Loz (545 426 (4115 (4543 (4380

Consuiting Expense: Commencial Growth inktiztives 45 75 - L -

Severance costs ReRTUCiuing oss . - - - -
Long-Tesrn Performance Based Compansaion 708 50 855 9 516
Adjusted Opersting Loss W) (351 (350 (400) (5,70
Depreciation and amortization [] 68 74 [3 77
Adjusted EBITDA (42X] (3503 (3176  (3815) (3647

©2024 LS| INDUSTRIES 1




Non-GAAP RECONCILIATION

LSl Industries
Netincome Reporied

Consulting Expense: Commeercial Growth Initiatives

SEVETANCE COSES/ReSLPUCITUiNE Costs

Long-Term Performance Based Compensation

Tax Bate Difference between reported and adjusted net income
Netlncome Adjusted

©2024 LS| INDUSTRIES

Diluted Diluted Diluted Dil wted Diluted Diluted
Q1 2023 EPS Q2 M23 1 03 223 EPS 04 B EPS Q12024 EPS: 02 2024 EPS
5 162 § 022 5 6417 § 022 5 4669 3 016 5 B415 5 028 5 RO 5 O 5 596 § 0.2
226 a0l 399 0.01 59 . 13 . - -
] . 6 . bE] 56 0m 34 -
420 a0l 785 0.03 65 0.03 m 0.03 974 0.8 625 0.2
180 0ol - - (407 ooy} 531 [0.02) [200) (o0
5 7077 5 025 5 7627 § 026 $ 5497 3 019 5 BRIW 5 030 5 B0 5 03 5 6364 5 0A

12




Non-GAAP RECONCILIATION

L§1 Induntrins _GrMO3 a0l Q303 Qides  qpima
et Sales [a] 12584 M747T0 123635 123,441 05,005
Grom Margin 34,139 3 3586 36589 L5636
Severance costsResrudniing msts ik = - 347 1]
Adjuted Grows Margin|B] 157 it} 3 31565
Adjusted Gross Margin® [b] /2] 2554 ) S 2894 2804

©2024 LS| INDUSTRIES

Lighting Ségment
NetSales €]
Gross Margn
Severance costs/Restrucireing coss
Adjusted Gros Marghn [d]

Adjusted Gross Margin % ] (<]

Dixplay Soluthors e gment
Wt Sales (@]
Grogs Margn
Savarance costs/Fa strutruing costs
Adjusted Gross Margin [1]
Adjusted Gross Marghn % [{]/ [¢]

Comorate Sedmint
Grogs Margn

Severance costs/Restruetruing costs
Adjustod Gross Margin

20y puiri] 2023 12024 2024
BEA3Y 68,07 nam 67,641 B4, 756
20457 0% 23748 280 22658
18 - . - .
20475 I8 23 M6 3,280 21,698
30.6% 304% N ELE 0%

Q2 3XH QMM QlXM 0 0220M
61971 50,762 5259 55,800 44, 08
13681 11527 1217 13318 A2

- ELi 30
11681 A zu7 13,657 868

22.1% EERLY nm s n.1%

02223 Q3NN 4203 2 0lX34 022004

3




Non-GAAP RECONCILIATION

Working Capital

Total consolidated current assets.
Total consolidated current liabilities
Consolidated working capital

Free Cash Flow

Cash Flow from Operations
Less: Capital Expenditures
Free Cash Flow

Met Debt Outstanding and Leverage Ratio

Total Debt

Less: Cash

Net Debt

Adjusted EBITDA - Trailing Twelve Months
Net Leverage Ratio

©2024 LS| INDUSTRIES

02 2023 03 2023 4 2023 01 2024 Q2 2024
5 149025 5 145823 5 149876 5 154,192 5 141,393
S 64134 5 66037 5 6562 § TRV S 65584
§ 84891 $ 79786 § 73314 § 76219 § 75839

02 2023 03 2023 0 2023 01 2024 02 2024
$ 9481 5 12486 5 17038 5 10552 § 9276
5 [561) & (759) & (1454) § (1,393) § ([1,956)
S 8920 § 1,727 5 15584 5 9,199 § 7,320

02 2023 Q3 2023 O 2023 Q1 2024 02 3024
62,819 43,572 35,200 28,669 21,521
(2,765) {1,350) {1,828) {3,533) (2,660)
S 60054 S5 48222 $ 33372 5 35136 S 18,861
$ 45387 5 48117 § 51620 5 S5340E 5 51489
13 10 0.6 0.5 0.4




For Additional Questions,
Please Contact 720.778.2415

Thank you,

LSI Investor Relations




